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A LEADING AND HIGHLY EXPERIENCED MANAGEMENT TEAM

Bilal Al Matarneh
CEO – Development, 

Construction and Procurement

27+ years of experience 
(including 16 years in real estate 
development)

Shivaraman Iyer
CFO and Executive Member of 

the Board

38+ years of experience in 
finance (including 17 years in 
real estate development)

Ziad El Chaar
CEO and Executive Member of 

the Board

20+ years of real estate 
development experience

Redwan Zaouk
COO – UK Operations

15+ years of experience in real 
estate
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W RESIDENCESDar Global is the international residential development business of Dar Al Arkan, its major shareholder, which has 

grown since 2017 to a portfolio of ten projects with an estimated GDV of USD 4.7bn

Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Savills Research: Branded Residences 2021 

(2) Joint development agreement

(3) Capgemini Global Wealth Report 2022 

DAR GLOBAL AT A GLANCE

Global wealth increased by 8%(3) in 2021. The Middle East is experiencing strong growth in the number of HNWIs (31% increase between 2018-2021(3))

Differentiated business model… …with a compelling proposition to become a global player in an attractive sector

Focused on second homes in prime 
locations in the Middle East and Europe

Multi-jurisdictional platform operating 
in six jurisdictions currently

Tapping into global wealth super trends 
driving demand for second homes

Affluent cash-buyer customer base 
(including affluent customers in GCC 
countries)

Unique partnership model that 
underpins efficient use of capital

Access to a unique portfolio of luxury second homes

Partnerships with global luxury brands underpin differentiated 
product offering

Capital light business model can enable rapid scaling and better 
returns

Strong distribution network 

Top management team with deep sector experience 

c.5,300+
Units in portfolio

Up to 30%(1)

Premiums for 
branded residences

JDA(2)

can minimise up-
front capital outlay 

for land

c.40,000
Customer base 

68
Senior management 
years of experience

230%(1)

Branded residences 
growth over last decade

Pre-Sales 
assist in funding 

development

40+ 
Countries with 

established broker 
network

USD 3.6bn
of pipeline assets under 

consideration

75+
Towers developed 
by the senior team

3
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U.K.Park Lane - Marketing 1 28 - Q1 2025

Sidra
Officially launched 
and sales started

476(4) 70 98 / 21% Q4 2023-
Bosnia and 
Herzegovina

Benahavís - Planning 57 156 - Q4 2024Spain

Tabano Planning TBD 759 - Q4 2029-Spain

Aida Planning 3,500 2,404 - Q4 2034Oman

Finca Cortesin - Pre-construction 35 66 - Q2 2025Spain

Da Vinci tower
Under 
construction

85 264 26 / 31% Q4 2023U.A.E.

Urban Oasis
Under 
construction

465 258 417 / 90% Q4 2023U.A.E.

Les Vagues
Officially launched 
and sales started

303 361 25 / 32%(2) Q4 2027Qatar

W Residences
Under 
construction

385 286 376 / 98% Q4 2025U.A.E.

Totals

Masterplan under 
development

PORTFOLIO OVERVIEW

4
Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Directors estimate of GDV

(2) Considers phase 1 only

(3) AIDA comprises of Trump Branded Golf Course, Hotel and over 200 Trump Branded Residential Villas

(4) Figure constitutes the number of land plots

Branded 
Residences

Refurbishment

Project type Project name Brand partners Project phase Residential units Est. GDV(1) USDm Pre-sold units / % Est. Completion Country

(3)

- 5,307 4,652 942
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EXTENSIVE EXPERIENCE OF MANAGING THE ENTIRE DEVELOPMENT PROCESS

Project and 
construction 
management

Completion and 
handover

Land sourcing and

partnerships
Project planning Sales and marketing

• Secure prime land in
premium locations through 
JDA and other partnerships

• Strong due diligence on
land and partners

• Partnerships with
government/semi-
government entities

• No speculative land banking

• Experienced design and
value engineering team 
with collective experience 
in excess of 140 years

• Multiple strategies
including site development 
and full construction 
adapting to macro 
conditions to capture value 
and meet return criteria

• Global multichannel
distribution network

• Eight offices in (Dubai,
London, Muscat, Marbella, 
Doha, Beijing, and Sarajevo) 
and c.5,000 brokers in over 
40 countries

• Access to a database
containing 40,000 
customers

• Strong project management
team and experienced in-
house capabilities enabling 
efficient project execution

• Local presence and strong
ties with municipalities, 
local contractors and other 
key parties, allowing 
efficient delivery of projects

• Enhanced customer
experience by ensuring 
upscale living inside and out 
with interior furnishing 
options in co-branded 
projects

• Well developed after-sales
strategies and channels 
that underpin customer 
relationships and result in 
recurring customers 

1 2 3 4 5

Key partners of Dar Al Arkan Group

A global network that underpins Dar Global’s capabilities to source attractive opportunities worldwide 

5
Source: Company information stated as of 31 December 2022 unless otherwise stated
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DAR GLOBAL FORMED TO CAPITALISE ON INTERNATIONAL EXPANSION OPPORTUNITY

Marketing timetable: 9 January 2023 – 20 January 20233

To seek listing on Main Market of London Stock Exchange (Standard Segment)4

Publication of prospectus expected late January / early February 20235

Admission expected in early February 20236

Dar Al Arkan to divest 12% of share capital in Dar Global via private placement2

Dar Global formed to house international assets excluding Saudi Arabia1

Urban Oasis Tower

6
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(1) Factset – Dar Al Arkan total LTM return of 16.25% vs Saudi Arabia All Share LTM return of -5.88% as of 3 January 2023

(2) Dar Al-Arkan Sukuk Company Ltd., Base Prospectus dated 7 June 2022, page 156

(3) Dar Al Arkan Quarterly Earnings Presentation Q3 2022

(4) Kantar Middle East Report 2022. 

2022 outperformance 
vs Saudi All-Share (1)

c. 22%

Residential units 
delivered(2)

c. 15,000

Pipeline of projects(3)

c. 13m sqm

Total assets(3)

c. USD9bn 

Background and history

▪ Dar Al Arkan has made its mark as a leading real 
estate developer in Saudi Arabia for approximately 
three decades

▪ Listed on the Saudi Stock Exchange in 2007 and has 
grown the book value per share to USD4.88 as of Q3 
2022 from USD2.94 in 2008(3)

▪ Strong balance sheet with USD2.7bn in cash and 
trade receivables against USD2.9bn in gross debt(3)

▪ Voted one of the top 30 most valuable brands in 
Saudi Arabia and UAE in the BrandZ report released 
by WPP and Kantar(4)

DAR AL ARKAN IS A LEADING REAL ESTATE DEVELOPER IN SAUDI ARABIA

7

Founded in
Dec 1994

Listing on Tadawul 
Stock Exchange  
Issued 1st Sukuk 

(USD600m)

Launched 1st

project abroad
(Urban Oasis 

Tower in Dubai)

Al Qasr Riyadh, the 
largest private 

masterplan 
development

Opening of Al Qasr 
Mall in Riyadh

Opening of 15 
screen VOX

cineplex in Al Qasr 
Mall

Launched Mirabila
1st phase of Shams 

Ar Riyadh
development in 

Saudi capital

Creation of Dar 
Global and 

international 
expansion in 

Dubai, Qatar and 
Oman

11th Sukuk (USD400m) 
Launched Verde, La 
Casa, Giovane and 

Palazzo in Shams Ar 
Riyadh

1994 2007 2017 2019 2022

2005 2013 2018 2020

Dar Al Arkan: 28 years of growth and successful real estate development



COMPELLING INVESTMENT PROPOSITION

ATTRACTIVE INVESTMENT OPPORTUNITY WITH A SCALING 

INTERNATIONAL DEVELOPER
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IMF Global House Price Index(4) (Q1 2000 = 100)

Global real estate prices have shown growth over time with less volatility

REAL ESTATE MARKET HAS PROVEN TO BE A RESILIENT STORE OF WEALTH, WITH STEADY RETURNS, ACROSS REGIONS

(1) Capgemini Global Wealth Report 2022

(2) Knight Frank Wealth Report 2022 

(3) The World Bank

(4) IMF Global Housing Watch 2022

(5) Qatar Central Bank 2021

(6) NCSI Oman 2021

Able to capitalise on markets that show strong continued house price growth

Real house prices over the past year (% growth y-o-y, 2021)(4)(5)(6)

Q1-2000 - Q4-2021
176% Increase
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10.6% 9.6% 8.9%
6.8%

5.6%
4.0% 4.0% 3.4%

1.6%
0.5% 0.2%

-0.1% -0.3%

-8.8%
United
States

United Arab
Emirates

Portugal Germany Greece Qatar United
Kingdom

France Hong Kong Spain Italy China Oman Morocco

1.3%

0.2%

2.4%

0.3%

2.6%

1.6%

0.4%

3.6%

0.7%

4.5%

2.2%

0.4%

5.3%

1.2%

6.5%

UAE Saudi Arabia Qatar China Europe

2016 2021 2026E

20 22 24 28

21
22

24
25

15
17

18

19
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2018 2019 2020 2021

North America - 41.3% Asia-Pacific - 22.8%
Europe - 22.1% Latin America - 7.1%
Middle East - 30.8% Africa - 12.5%

Global wealth creation

Concentration of HNWI and UHNWI wealth by region in USDtrn.(1)

HNWI and UHNWI as % of total population(2,3)

(5) (6)

% In key refer to 2018-2021 growth
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Ziad El Chaar
CEO and Executive Member of the 
Board 

Shivaraman Iyer
CFO and Executive Member of the 
Board

Bilal Al Matarneh
CEO Development & Construction

Redwan Zaouk
COO – UK Operations

▪ Ziad is the Chief Executive Officer of Dar Global, leading 

all the operations and businesses of the company and its 

subsidiaries in different countries

▪ Previously Ziad was the CEO for Ventures and Business 

Development at Emaar and Managing Director at Damac

▪ Holds an MBA from the American University of Beirut

▪ Shivaraman is the CFO of Dar Global, overseeing 

financial operational performance, investment strategy, 

portfolio management, and corporate restructuring

▪ Prior to Dar Global Shivaraman was the SVP of Finance at 

Damac and Head of Finance at Aldar and CFO at Aldar 

Laing O’Rourke JV

▪ Holds a Bachelor degree in Commerce from University of 

Mumbai and is a Chartered Accountant

▪ Bilal is CEO – Development and Construction and 

Procurement at Dar Global, leading the technical and 

project teams across all target markets

▪ Previously Bilal was an Executive VP at Damac Projects 

for over 4 years, and most recently the CPO of Emaar, 

prior to joining Dar Al Arkan

▪ Holds an Msc in Engineering from East State University

▪ Redwan is the COO of Dar Al Arkan and has over 15 years 

of Real Estate experience

▪ Prior to joining Dar Al Arkan Redwan held roles as SVP of 

Damac International and COO of Emaar Middle East 

▪ Holds a Bachelor’s in Business Administration from the 

University of Balamand in Lebanon and a degree in 

international Business McGill University in Canada

Hukam Rawat
Paula

Gambrell
Joseph 
Kaurani

Serena
Naimat

Rusul 
Baker

Jose GonzalezLea Halwani

A COMMITTED BENCH OF MANAGEMENT PROFESSIONALS

Senior management team

Head of Marketing

▪ 11 years of experience
▪ Previously Head of 

Marketing at Quara Holding 
and Partner & 
Communication Director at 
Midnight Cravings

▪ (BA) Economics 

Head of Compliance, 
Governance, and Risk

▪ 18 years of experience
▪ Previously DGM - Corporate 

Affairs at EMAAR, 
Compliance Manager at 
DAMAC, and Senior Risk & 
Compliance manager at 
GEMS Ed.

▪ MBA, ACS, B.Com

Head of Business Development, 
Spain

▪ 14 years of experience
▪ Previously Development 

Manager at Roundhill 
Capital and Lead Project 
Manager for Blue Diamond 

Head of Business Development, 
UK

▪ 9 years of experience 
▪ Previously Development 

Manager at Wates 
Residential and Senior 
Architectural Development 
Designer at HTA

▪ MA, BSc

Director of Business 
Development 

▪ 20 years of experience
▪ Previously Executive 

Director at Ellington 
Partners and Senior Director 
at Damac

▪ (BA) Economics 

Head of Sales

▪ 26 years of experience 
▪ Previously Sales Director at 

Metlife and Head of Sales at 
Damac

▪ MBA, BA 

Director of Investments

▪ 12 years of experience 
▪ Previously Director of 

Investor Relations at Amwal 
Capital Partners as well 
holding roles at Shuaa 
Capital and ADFG 

▪ (BA) Political Science

10
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EXPERIENCED BOARD OF NON-EXECUTIVE DIRECTORS

11

Richard Stockdale

Independent
Non-Executive Director

Skills and Experience

Previously CEO of Lloyds Bank Global 

Services Pvt Limited and Lloyds Bank India 

Country Head. Richard currently has an 

independent, international consulting 

career advising, setting strategy and 

managing sensitive assignments for leading 

companies

Richard is a founding member of the Indian 

Anti-Corruption Academy and previously 

held roles within the Chartered Institute 

for Securities and Investment (CISI) as a 

Trustee, Independent Non-Executive 

Director and later as the Non-Executive 

Regional President in India and UAE. 

Richard was also a member of the Dubai � 

UK Trade and Economic Committee and its 

Capital Markets Sub-Committee

David Hunter

Non-Executive Chair

Skills and Experience

Previously David was Managing Director of 

Aberdeen AM’s £6.5bn international 

property fund management business

David has served on the Board as a non -

executive director and chair of a number 

of London Stock Exchange listed real estate 

companies including GCP Student Living 

plc, Capital & Regional plc and Custodian 

REIT plc

David has worked internationally, 

including in developing markets as 

Chairman of South African Property 

Opportunities Ltd and of NR Nordic and 

Russia Properties. David was also senior 

independent director of Yatra Capital Ltd, 

an Indian real estate investment company

Yousef Al-Shelash

Vice Chair

Skills and Experience

Yousef is the Chairman and one of the 

founders of Dar Al Arkan Real Estate 

Development, the Major Shareholder

Yousef is also a founder and Chairman of 

Saudi Home Loan, AlKhair Capital Company 

in Saudi Arabia, Afaq Almustagabal

Financial Co., and Dar Al Arkan Properties 

Co.

He holds positions as Board Member of Al 

Anma Towers Co., Al Dar Al Arabiya Co., 

and Dar Al Khaleej Al Arabiya Co. 

Maurice Horan

Independent
Non-Executive Director

Skills and Experience

Previously, Maurice was Chairman of BFC 

Group Holding WLL and Director of BFC 

Bank Ltd. 

He has extensive experience at senior 

executive level and at Board level across a 

range of companies and sectors in the 

Gulf, USA and British Isles

Maurice studied economics and finance at 

Trinity College Dublin where he was 

awarded a B. A. (Mod), and holds an MBA 

from The Smurfit School of Business at 

University College Dublin
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ACCESS TO A UNIQUE PORTFOLIO OF LUXURY SECOND HOMES

Portfolio of luxury branded second homes in the GCC region

90%
Pre-sold

Continued International Expansion into Target Countries

Maldives MoroccoGreece

Five additional assets in London, Marbella and Sidra 

465
Total 

Residential 
Units

31%
Pre-sold

85
Total 

Residential 
Units

98%
Pre-sold

385
Total 

Residential 
Units

Qatar Oman

UK BosniaSpain

SidraTabano

Benahavis

Finca Cortesin

London

32%
Pre-sold(1)

12
Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Considers phase 1 only
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CAPITAL LIGHT BUSINESS MODEL CAN ENABLE RAPID SCALE AND BETTER RETURNS 

Dar Global’s credibility unlocks opportunities with attractive cash flow profile and limited development risks

13

Direct 
acquisitions

• Opportunistic approach 
to acquisition of land 
development 
opportunities targeting 
deferred payment plans

Joint ventures 
with land 
owners

• Partnerships that allow 
for efficient capital use 
through profit share 
agreements

Refurb / 
Reposition

• Opportunistic approach 
to quick refurbs through 
repositioning
(e.g. Da Vinci Tower and 
Park Lane)

Joint 
development
agreements

• Contractual agreements 
with land owners that 
allow deferred payments

Direct 
development

• Experienced 
development team with 
focus on cost efficiency, 
matching capital 
disbursements with 
customer receipts

Marketing

• Strong marketing and 
sales force along with an 
extensive network of 
brokers and clients, 
provide greater visibility 
of sales

Six strategic pillars that focus on efficient use of cash to fuel geographic expansion and increased presence in Europe

Time horizon

Illustrative development cash flow profile

Typical Dar Global development cash flow profile

Typical development industry cash flow profile

European land development cash flow profile for Dar Global

Investment approach

P
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PRODUCT DIFFERENTIATION ACHIEVED THROUGH VALUABLE PARTNERSHIPS WITH GLOBAL BRANDS

W RESIDENCES URBAN OASIS 
with interior design by MISSONI

LES VAGUES 
with interior design by ELIE SAAB

Branded residences can trade at a 30% premium to non-branded residential stock(1)

Branded residences unlock price premiums in a competitive market, offer access to a valuable customer base and build brand awareness

DA VINCI TOWER 
with interior design by PAGANI

14

AIDA(2)

with THE TRUMP ORGANIZATION

(1) Savills Branded Residences Report, 2022

(2) AIDA comprises of Trump branded golf course, hotel and over 200 Trump branded residential villas
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UAE Project 2

COMPELLING IDENTIFIED PIPELINE OF INVESTMENT OPPORTUNITIES UNDER CONSIDERATION

Deep pool of sourcing opportunities carefully selected to achieve attractive risk-adjusted returns

UAE Project 3 UAE Project 4 UAE Project 5 UAE Project 6UAE Project 1UAE 6 Projects

Qatar 2 Projects

UK 3 Projects

Spain 1 Projects

UK Project A UK Project BGreece Project 2

Doha Project A Doha Project B

14 pipeline assets
Sourced globally by a network of +5,000 

brokers

c.USD3.6bn Est. cost
Pipeline opportunities under consideration 

+120 projects
Number of projects carefully analysed in the last 24 months 

Target ROI per project of >15% in the GCC and >12% in international locations

Early stage negotiation with NDA signedOffers under consideration/advanced negotiations

UK Project C

Spain Project 1 Greece 2 Projects

Greece Project 1

15
Source: Company information stated as of 30 November 2022 unless otherwise stated



STRATEGY AND INVESTMENT APPROACH

CLEAR STRATEGY IN PLACE TO UNLOCK FURTHER GROWTH 

OPPORTUNITIES



Confidential 

Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Directors estimate of GDV

DAR GLOBAL HAS MULTIPLE LEVERS FOR GROWTH TO PROVIDE STABLE CASH FLOW GENERATION

Growth through investments

• Attractive pipeline under 
consideration

• Opportunistic M&A, asset 
acquisition, refurbishments, 
distressed assets, JVs, land 
banks, and opportunistic 
investments in select 
geographies 

Capital efficiency

• Economies of scale boast long-
term sourcing and construction 
management activities

• Capital light business model 
enabling faster growth

• Growing customer list from 
global brands’ footprint

Opportunities beyond plan

• Further international expansion

• Expanding to hospitality

• Extend relationships with 
additional global brands

Today

• Ten premium developments

• GDV of c. USD4.7bn(1)

• Pre-sales of USD578m

• Partnerships with five 
international renowned brands

17

Dar Global aspires to become one of the top 50 global publicly listed real estate development companies outside China

Funding

Private placement proceeds to be 
retained by DAR Global and 
proceeds from off-plan sales and 
targeted debt funding will be used 
to cover construction costs and 
fuel growth

EBITDA margin

Run rate EBITDA margin target of 
c.30-33%

Return on investment

Target ROIs dependent on region:

• In the GCC >15% 

• > 12% in other locations

Strategy

Continued development of current 
portfolio and conversion of 
pipeline allowing capital 
deployment at attractive returns
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DAR GLOBAL’S DISCIPLINED APPROACH TO REAL ESTATE DEVELOPMENT

Robust business model and geographically diversified income provides attractive risk adjusted returns profile

18

Sourcing 
capabilities 

• Dar Global has successfully grown into a global developer, backed by the leading Saudi real estate developer with 
a strong balance sheet which unlocks the ability to partner with local land owners and developers around the 
globe in financially efficient joint ventures

• Track record of rapid absorption underpinned by partnerships with global brands
• Ability to moderate construction outlays to match eventual slower receivables
• Strategic geographic expansion to accommodate different economic cycles

Limited exposure to 
volatile debt costs

• Targeting wealthy individuals, mostly cash buyers who are not dependent on financing to purchase a second 
home

• Payment plans allow for construction and development financing with proceeds from pre-sales

Delivering through 
economic cycles

Diversified 
geographic exposure

• Regionally diverse pipeline
• Focus on luxury second homes market attracting wealthy buyers who look at real estate as a defensive asset class 

for capital preservation and appreciation

Cost 
discipline

• Dar Global operates under fixed price contracts with contractors, hedging against construction costs escalation
• Lower initial cost outlay because of JDAs and deferred land payments
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ESG IN DAR GLOBAL’S DEVELOPMENTS

Dar Global adopts clear ESG strategies to mitigate its environmental effects and build social value whilst keeping a state-of-the-art product with 

luxury service and amenity offerings

Residence based initiatives Property wide initiatives

Reducing waste 
and improving 

efficiency 
through 3D 

printing

Minimising 
construction 

waste to lower 
carbon emissions

Focus on water 
recycling in GCC 

projects

Efficient and smart building design to reduce energy 
consumption

Offering carbon offsets in communities

Employing modern construction with reduced carbon 
footprint

Use of smart 
HVAC’s and 
smart water 

meters

Green spaces and 
private balconies 

(private and 
communal)

Implementation 
of LED lighting 

with sensors for 
energy 

conservation 

Implementation of energy efficient windows 

Programs and community initiatives 

Recycling initiatives with installed waste separation 
systems

19
Source: Company information stated as of 31 December 2022 unless otherwise stated

Note: Dar Global follows the ESG strategy of its parent company Dar Al Arkan
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• Optimising capital outlay through use of JDAs and JVs
• Extensive network of brokers along with strong 

marketing efforts that provide greater visibility of 
sales which provides funding for development

Capital light business model can enable rapid scaling 
and better returns

20

Partnerships with global luxury brands underpin 
differentiated product offering

• Branded homes offer up to 30% premiums
• Key focus on second homes to tap into wealthy 

buyers who look at Real Estate as a defensive asset 
class

• Rapid growth of the branded residences sector

• 68 years senior management experience
• 75+ towers developed by the senior team across 11 

countries
• Deep sector expertise

Top management team with deep sector experience

• Focused on second home market
• Multi-jurisdictional focus
• Affluent cash-buyer customer base with potential for 

repeat custom

Differentiated business model 

CONCLUDING REMARKS

Compelling investment proposition to become a global player in an attractive sector

Source: Company information stated as of 31 December 2022 unless otherwise stated

• 5,300+ units in existing portfolio 
• 14 pipeline assets
• Additional c.USD3.6bn of pipeline opportunities 

under consideration 

Access to a unique portfolio of luxury second homes

Strong distribution network in place

• c.40,000 Customer base and an extensive broker 
network in 40+ countries

• Experienced in-house capabilities
• Local presence and strong ties with municipalities 

and local contractors



APPENDIX
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WE CREATE ADDITIONAL VALUE BY COLLABORATING WITH WORLD-CLASS BRANDS AND EXPERTISE (1/3)

▪ Murabaha credit facility 
obtained to fund refurbishment 
costs

▪ Land payment to be deferred 
and settled through pre-sales 
customer receipts

▪ Launch date in Q4 2022 upon 
completion of show flat

Est. GDV(1)

USD264m

Pre-sold

31%

Residential units

85

Est. average selling price 

USD3.1m

▪ Asset acquired on a deferred 
sale basis in Q4 2021

▪ Full interior refurbishment to a 
luxury standard, led by Pagani, 
the luxury car manufacturer

▪ Quick asset repositioning 
through a strong brand affiliation 
with efficient capital structure

Da Vinci Tower with interior design by Pagani in Dubai

Branding partner

22
Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Directors estimate of GDV
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WE CREATE ADDITIONAL VALUE BY COLLABORATING WITH LEADING BRANDS AND EXPERTISE (2/3)

▪ Development Agreement (JDA) 
entered into in March 2022 
between Dar Al Arkan Property 
Development Company, as the 
developer and Qetaifan Projects

▪ Agreement includes:

– 30% JDA partner profit 
share

– USD89m land purchase 
(QAR 323m)

– Land payments to be 
deferred and settled using 
50% of cash collections

▪ Les Vagues is the first ever 
residential project in Qatar with 
interior design by world 
renowned fashion icon, Elie Saab

▪ Sales launched in Q4 2022
QUETAIFAN 

ISLAND 

NORTH

Les Vagues

By Elie 

Saab

Lusail

Doha

The 

Pearl

Qatar

Les Vagues with interior design by Elie Saab in Doha

Branding partner

Est. GDV(1)

USD361m

Est. average selling price 

USD1.2m

Residential units

303

DAR Global’s first investment in Qatar

#1 

23
Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Directors estimate of GDV
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Receipts Payment Plan

Down payment 10%

Every 6 mo. for 18 mo. 3x  10%

Finishing ground slab 10%

Finishing structure 10%

Finishing exterior 10%

Completion 30%

Almouj development

Apartment

Size (sqm) 785

Price USD1.9m

Price per sqm USD2,455

Villa 

Size (sqm) 1,845

Price USD7.9m

Price per sqm USD4,343

Muscat Bay development

Vila

Size (sqm) 497- 750

Price USD1.2m - USD2.9m

Price per sqm USD2,413 – USD3,906

Sustainable City development

Vila

Size (sqm) 240 – 480

Price USD0.6m – USD1.3m

Price per sqm USD2,582 – USD2,671

Buildable land 757,212 sqm

Units 3,500

Avg Unit Price (Est.)(2) c. USD686k

Price per sqm (Est.)(2) c. USD3,175

Land Payment Plan 

WE CREATE ADDITIONAL VALUE BY COLLABORATING WITH LEADING BRANDS AND EXPERTISE (3/3)

Comparable developments

A

B

C

Partnership with The Trump Organization 

Aida location

B

C

The Company has signed an agreement with The 
Trump Organization to deliver a luxury 
development with a branded golf resort and 
residential villas. As part of the masterplan the 
development will also include a 5 star hotel

The golf course will include state-of-the-art 
facilities and amenities, managed by The Trump 
Organization, one of the world’s leading branded 
residences operators(1)

Aida asset description

A

(i) Payment of seven equal instalments 
collectively accounting for 98.6 per cent. of 
the total land plots price, on 1 January in the 
year following the 6th anniversary of the 
date of the first off-plan SPA and each 
anniversary thereafter 

(i) Payment of one instalment of 1.4 percent. of 
the total agreed land plots price on the 12th 
anniversary of the first off-plan SPA

24

A stunning coastal development with premium amenities in partnership with The Trump Organization

Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Savills Research: Branded Residences 2021

(2) Based on directors estimate of GDV

Notes: SPA stands for sale and purchase agreement
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Destination Time by car

Puerto Banus c.40 min

Malaga Airport c.1 hr 

Malaga city centre c.1 hr

La Zagaleta development

Land plots

Purchase price Avg € 650 per sqm

Additional Information Private Golf Course
Home Services

Sports Facilities

Finca Cortesin development plot

Land plot

Total land area 16,467 sqm

Buildable land 9,386 sqm

Purchase price €1,065 per sqm

Total Cost €10m

Additional Information 24/7 Concierge
Home Services

Private Golf Course

Aida asset description

Registered Plots 6

Residential plots 200

Total land area 4,800,000 sqm

Buildable land 1,348,100 sqm

Stage Early permitting

Est. completion Q4 2029

Est. plot sale price USD563 per sqm

Est. GDV(1) USD759m

Est. Total project cost 
(USD)

USD191m

Tabano asset information

ESTABLISHING STRONG FOOTPRINT IN DEVELOPED MARKETS THROUGH STRATEGIC ACQUISITION OF LAND

Comparable developments

Sotogrande development

Land plots

Purchase price Avg € 670 per sqm

Additional Information 24h Security
Private Golf Course

Sports Lagoon
Pool

Tabano location

Land Description

The property is classified in two different sectors,
OC-U-1 “Llanos de El Tabano” of Sectorized
Buildable Land (can be developed once projects
approved; land area of 2,000,000 sqm and
660,000 sqm of buildable floorspace for 1,520
residential units) and

SUNS-9 of Non Sectorized Buildable land (land in
reserve for future development; specific consent
of municipality required for development of land
area of 2,800,000 sqm and 926,000 sqm of
buildable floorspace)

25
Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Directors estimate of GDV
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ADDITIONAL PORTFOLIO ASSETS

▪ The Urban Oasis Tower located
in Business Bay 

▪ 34 storey tower
▪ Co-branded with Missoni, the 

famous luxury fashion brand 
▪ Launch of sales started in 

Q4 2021
▪ Project completion in Q4 2023

Urban Oasis Tower by 

Missoni, Dubai

▪ Situated in Ravne, Vareš 
▪ Largest single real estate

development project in the
country

▪ Municipal and federal approval 
obtained 

▪ 98 plots out of 476 have been sold 
or reserved

▪ Launch of sales occurred in Q1 
2021

▪ Project completion in Q4 2023

Sidra, Bosnia 

▪ Located in prominent and affluent 
Downtown Dubai with direct view 
of Burj Khalifa and Dubai Fountains 

▪ Comprises of luxury residential 
apartments with private cinema, 
game room, infinity pool, 
clubhouse and offices 

▪ Launch of sales occurred in Q1 
2022

▪ Project completion in Q4 2025

W Residences, Dubai 

▪ Located in the heart of Benahavís
▪ In collaboration with Marbella Club
▪ Dar Al Arkan’s first entry into Spain
▪ All apartments and villas will 

have a sea view
▪ Expected launch for sale Q1 2023
▪ Project completion in Q4 2024

Benahavís, Spain

Key KPIs

Buildable sale area (Sqm) 44k

Residential units 465

Est. Avg. selling price (USD) 0.6m

Est. GDV (USD)(1) 258m

Est. Total project cost (USD) 139m

Investment as of 30-Jun-22 (USD) 81m

Key KPIs

Buildable sale area (Sqm) 36k

Residential units 385

Est. Avg. selling price (USD) 0.7m

Est. GDV (USD)(1) 286m

Est. Total project cost (USD) 229m

Investment as of 30-Jun-22 (USD) 39m

Key KPIs

Net saleable area (Sqm) 457k

Residential plots 476

Est. Avg. selling price (USD) 0.1m

Est. GDV (USD)(1) 70m

Est. Total project cost (USD) 24m

Investment as of 30-Jun-22 (USD) 2m

Key KPIs

Buildable sale area (Sqm) 20k

Residential units 57

Est. Avg. selling price (USD) 2.7m

Est. GDV (USD)(1) 156m

Est. Total project cost (USD) 114m

Investment as of 30-Jun-22 (USD) n.m.
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Source: Company information stated as of 31 December 2022 unless otherwise stated

(1) Directors estimate of GDV 
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DISCLAIMER

THIS PRESENTATION AND ITS CONTENTS ARE STRICTLY CONFIDENTIAL AND ARE NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM THE UNITED STATES, CANADA, AUSTRALIA, JAPAN,

SOUTH AFRICA OR ANY OTHER JURISDICTION IN VIOLATION OF THE RELEVANT SECURITIES LAWS OF SUCH JURISDICTION. THIS PRESENTATION IS NOT AN OFFER OR AN INVITATION TO BUY OR SELL SECURITIES. PERSONS INTO WHOSE POSSESSION THIS

DOCUMENT COMES SHOULD INFORM THEMSELVES ABOUT, AND OBSERVE, ANY SUCH RESTRICTIONS.

The following disclaimer applies to this document, the oral or video presentation of the information in this document by Dar Al Arkan Global Real Estate Development LLC or a newly incorporated holding company of its group (the Company) or any person on behalf of the Company and any

question and answer session that follows the oral or video presentation (collectively, the Information). You are therefore advised to read this carefully and, in accessing the Information, you agree to be bound by the following terms and conditions:

The Information is preliminary in nature, has been prepared by the Company for background information purposes and for use at a presentation at which preliminary discussions in relation to the Company are due to take place (the Presentation) and is provided on a strictly confidential basis. No

other party accepts any responsibility whatsoever, or makes any representation or warranty, express or implied, for the contents of the Information, including its accuracy, completeness or verification or for any other statement made or purported to be made in connection with the Company, and

nothing in this document or at the Presentation or in the Information shall be relied upon as a promise or representation in this respect, whether as to the past or the future. The Presentation and the Information must not be recorded, disclosed, taken away, reproduced, redistributed, transmitted,

copied or passed on, directly or in directly, in whole or part, to any other person or published or used in whole or in part, for any purpose or under any circumstances. This document is given in conjunction with an oral or video presentation and should not be taken out of context. No final decision

has been made to proceed with any transaction relating to the Company. Such a decision will be taken only after assessing market feedback and prevailing market conditions.

No person is authorised to give any information or to make any representation not contained in and not consistent with the Information and, if given or made, such information or representation must not be relied upon as having been authorised by, or on behalf of, the Company.

The Information does not constitute or form part of, and should not be construed as, any advertisement or marketing material, any offer or invitation to sell or issue, any offer or inducement or invitation or commitment to purchase or subscribe for, or any solicitation of any offer to purchase or

subscribe for, any shares in the Company or securities in any other company in any jurisdiction, nor shall the Information or any part of it nor the fact of its distribution form the basis of, or be relied on in connection with, or act as any inducement to enter into any contract or investment decision

in relation thereto. In particular, the Information must not be used in making any investment decision. This Presentation is not, and should not be construed as, a prospectus for the purposes of Regulation (EU) 2017/1129 (as amended) (the EU Prospectus Regulation) and Regulation (EU)

2017/1129 (as amended) as it forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018 (the UK Prospectus Regulation), or offering circular. Any decision to purchase securities in any potential offering should be made solely on the basis of information contained in a

prospectus in its final form (together with any supplementary prospectus, if relevant, related to such prospectus) which may subsequently be published by the Company, including the risk factors set out therein, which would supersede the Information in its entirety. This document is not intended

to provide, and should not be relied upon for accounting, legal or tax advice nor does it constitute a recommendation regarding any transaction.

The Information and any opinions contained therein are provided as at the date of the Presentation and are subject to updating, completion, revision, verification and amendment without notice. In giving this Presentation, none of the Company, nor any of their respective affiliates or any of their

respective representatives undertake any obligation to provide the recipient with access to any additional information or to update the Information, or to correct any inaccuracies in the Information, including any data or forward looking statements. The Information is only preliminary and

indicative, does not purport to be full or complete and does not purport to contain the information that would be required to evaluate the Company, its financial position and/or any investment decision. To the fullest extent permitted by law, neither the Company nor any of their respective

subsidiary undertakings or affiliates, directors, managers, officers, employees, advisers or agents accepts any responsibility or liability whatsoever for (whether in contract, tort or otherwise) or makes any representation, warranty or undertaking, express or implied, as to the truth, fullness,

fairness, accuracy or completeness of the Information (or whether any information has been omitted from it) or any other information or opinion relating to the Company, its subsidiaries, affiliates or associated companies (including for the avoidance of any doubt any forward looking information

referred to below), whether written, oral or in a visual or electronic form, and howsoever transmitted or made available or for any loss howsoever arising from any use of the Information or otherwise a rising in connection therewith. No reliance should be placed on the Information or on its

fullness, fairness, accuracy or completeness.
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DISCLAIMER

The Information contains statistics, data and other information relating to markets, market sizes, market shares, market positions and other industry data pertaining to the Company’s business and markets. Unless otherwise indicated, such information is based on the Company’s analysis of

multiple sources such as industry publications, market research and other publicly available information. Such information has been accurately reproduced and, as far as the Company is aware and able to ascertain, no facts have been omitted which would render the reproduced information

provided inaccurate or misleading. Third party industry publications, studies and surveys generally state that the data contained therein have been obtained from sources believed to be reliable, but that there is no guarantee of the accuracy or completeness of such data. While the Company

reasonably believes that each of these publications, studies and surveys has been prepared by a reputable party, neither the Company nor any of their respective subsidiary undertakings or affiliates, or their respective directors, managers, officers, employees, advisers, representatives or

agents have independently verified the data contained therein. In addition, certain of the industry, market and competitive position data contained in the Information come from the Company’s own internal research and estimates based on the knowledge and experience of the Company’s

management in the markets in which the Company operates. While the Company reasonably believes that such research and estimates are reasonable and reliable, they, and their underlying methodology and assumptions, have not been verified by any independent source for accuracy or

completeness and are subject to change. Accordingly, no reliance should be placed on any of the industry, market or competitive position data contained in the Information.

Certain numbers in the Information are unaudited and may be based on internal Company records and is intended that certain of these numbers will be subject to further review in due course. Once they have been reviewed, such numbers may be amended and the final numbers may differ from

those set out in the Information. Until such time as that review is complete and any final numbers are published, no reliance shall be placed on, and no person shall be liable in any way in respect of, such numbers. This Information includes certain operational and financial measures not

presented in accordance with IFRS and, therefore, are not measures of financial performance in accordance with IFRS and may exclude items that are significant in understanding and assessing the Company's financial results or future prospects. Therefore, these measures should not be

considered in isolation or as alternative performance measures under IFRS. You should be aware that the Company's presentation of these measures may not be comparable to similarly titled measures used by other companies. Certain numbers in the Information, including financial

information, have been subject to rounding adjustments. Accordingly, in certain instances, the sum or percentage change of the numbers contained in the Information may not conform exactly to the total figure given. Past performance of the Company cannot be relied on as a guide to future

performance. Nothing in the Information is to be construed as a profit forecast or estimate.

The Information may include statements, including the Company’s financial and operational medium term objectives that are, or may be deemed to be, forward-looking statements. These forward-looking statements may be identified by the use of forward-looking terminology, including the terms

believes, estimates, plans, projects, anticipates, expects, intends, targets, may, will or should or, in each case, their negative or other variations or comparable terminology, or by discussions of strategy, plans, objectives, goals, future events or intentions. Forward-looking statements may and

often do differ materially from actual results. Past performance of the Company cannot be relied on as a guide to future performance. Any forward-looking statements reflect the Company’s current view with respect to future events and are subject to risks relating to future events and other risks,

uncertainties and assumptions relating to the Company’s business, results of operations, financial position, liquidity, prospects, growth or strategies, many of which are based, in turn, upon further assumptions, including without limitation, management’s examination of historical operating trends,

data contained in the Company’s records (and those of its affiliates) and other data available from third parties. Although the Company believes that these assumptions were reasonable when made, these assumptions are inherently subject to significant known and unknown risks, uncertainties,

contingencies and other important factors which are difficult or impossible to predict and are beyond its control. Forward-looking statements are not guarantees of future performance and such risks, uncertainties, contingencies and other important factors could cause the actual results of

operations, financial condition, prospects, growth, strategies, liquidity, and the development of the Company and its affiliates or the industry in which the Company operates to differ materially from those results expressed or implied in the Information by such forward-looking statements. In

addition, even if the Company's results of operations, financial condition, prospects, growth, strategies, liquidity and the development of the markets and the industry in which the Company operates, are consistent with the forward looking statements contained in this Presentation, those results

or developments may not be indicative of results or developments in subsequent periods. No representation is made that any forward-looking statements will come to pass or that any forecast result will be achieved. As a result, undue influence should not be placed on any forward-looking

statement. No statement in this Presentation is intended to be nor may be construed as a profit forecast or estimate. Forward-looking statements speak only as of the date they are made.

This Presentation is not for publication or distribution, directly or indirectly, in or into the United States (including its territories and possessions or any State of the United States and the District of Columbia). Any securities referred to in the Information and herein have not been, and are not

intended to be, registered under the US Securities Act of 1933, as amended, or under the securities laws of any State or other jurisdiction of the United States, and may not be offered or sold in the United States except pursuant to an exemption from, or in transactions not subject to, the

registration requirements of the US Securities Act and in compliance with all applicable securities laws of any State or other jurisdiction of the United States. There will be no public offer of securities in the United States. This document and its contents may not be viewed by persons within the

United States.

This document does not constitute an offer of securities to the public in the United Kingdom or in any other jurisdiction. No offer or sale of any securities has been, and is not intended to be, registered under the applicable securities laws of the United States, Australia, Canada, Japan, South

Africa or any other jurisdiction in violation of the relevant securities laws of such jurisdiction. There will be no public offer of securities. The Information is only addressed to and directed at the limited number of invitees who: (A) if in member states of the EEA, are qualified investors within the

meaning of Article 2(e) of the EU Prospectus Regulation (Qualified Investors); (B) if in the United Kingdom, are qualified investors within the meaning of Article 2(e) of the UK Prospectus Regulation who are: (i) persons who have professional experience in matters relating to investments falling

under Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the Order), or (ii) persons who are high net worth entities, or (iii) other persons to whom it may lawfully be communicated, falling within Article 49(2)(a) - (d) of the Order; (all such

persons referred to in (B) being Relevant Persons). The Information must not be acted or relied on (i) in the United Kingdom, by persons who are not Relevant Persons and (ii) in any member state of the EEA, by persons who are not Qualified Investors. Any investment activity to which the

Information relates (i) in the United Kingdom is available only to Relevant Persons and may be engaged in only with Relevant Persons and (ii) in any member state of the EEA is available only to Qualified Investors and may be engage in only with Qualified Investors. Nothing in the Information

constitutes investment advice and any recommendations that may be contained therein have not been based upon a consideration of the investment objectives, financial situation or particular needs of any specific recipient. If you have received this document in any form whatsoever and you are

not a Relevant Person, a Qualified Investor or otherwise able to receive this Presentation without contravention of any legal or regulatory restrictions applicable to you, you must delete and/or destroy it immediately and not copy, reproduce or otherwise disclose it (in whole or in part).

The release, publication or distribution of the Presentation in certain jurisdictions may be restricted by law and therefore persons in such jurisdictions into which they are released, published or distributed, should inform themselves about, and observe, such restrictions.

By attending any presentation in which this document is made available or by receiving this document through any other means, you will be deemed to have represented, warranted, acknowledged and undertaken to the Company that: (i) you are a person to whom the Presentation may lawfully

be communicated; (ii) you have read and agree to and will comply with the terms contained herein and to be bound by the foregoing limitations in this notice, including the obligation to keep the Information (including the Presentation) confidential; (iii) you acknowledge that you understand the

legal and regulatory sanctions attached to the misuse, disclosure or improper circulation of the Information.

28






